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AHOTaNifA: y CTaTTi HOJAHO TIIyMaueHHs MOHATTS «banapai3unry (peHapait3inr, hanapensiar,
fundraising) — mpoiiec 3aqy4eHHs 30BHIIIHIX, CTOPOHHIX Ul KOMIIAHii pecypciB, HEOOXiTHUX IS
peaizariii Oyab-gKoi 3a/1a4i, BAKOHAHHS MIPOEKTY a00 3 METOIO JiSUTbHOCTI B 1ioMy. DaHapaii3uHT,
B IIMPOKOMY CEHCi, SBJIsiE COOOI0 METOAMKY MOIIYKYy JpKepen (piHaHCYBaHHS Ta pecypciB
(matepianbHi 200 He MaTepialibHI PeCypcH, Taki, HAPHUKIIAJ, K JIFOJChKI, iHopMmariiiHi, (hiHaHCOBI,
IOPUINYHI, MAPKETHHTOBI 1 1HIII PO3TJSHYTO MPOLEC 3alydeHHs 30BHIIIHIX pecypciB y ¢opmari
(baHI[paﬁBHHl“y) Uil 3a0€3nedYeHHsT  SUTbHOCTI  MIANPHEMCTBA, HEOOXITHUX IS peani3aui'1'
KOMEPIIIHOTO TPOEKTY Ui COLIAIbHO-BIIMOBITAIBHUAX MIANPHEMCTB. BHU3HAYEHO 3B’SI3KH MiXK
e(EeKTUBHICTIO MAapKETHHIOBOI MOJITHUKM 1 CTpaTerii Juisl NPOCYBaHHS IPOEKTY COLIAIbHO-
BiJINIOBIJAJILHOTO MIANPHEMCTBA HAa PUHKY Ta ii (aHApaii3MHrOBUM 300pOM KOIITIB 1 I1HIIKX
MaTepiaibHUX LIHHOCTeH, SKWHM BIJIMBa€ Ha KUIbKICTh JIOMIOMOTH, Ha/JaHOi KOHKPETHOMY
nignpueMcTBy. [IpoaHanizoBaHO MpoIleC CTBOPEHHsI CTpaTerii MpocyBaHHsS Ui Oi13HEC-TIPOEKTIB,
SKHI BKIIIOYa€ KOHKPETHI 1 MOCTYNOBI eTanu. BusHadyeHo, 1110 /10 3a1ycKy MapKeTHHIOBO1 CKJIaJ10BO1
MIPOEKTY HEOOXITHO CTBOPUTH CUCTEMY OLIHKU €()EeKTUBHOCTI MAapKETHHTYy Ul ICHYIOUHMX Ta
MOTEHIITHUX 1HBECTOPIB, sIKa SIBJIAETHCS HAa3aTPaTHIIIO YaCTUHO1, MPOTE HalleeKTUBHILIOK IS
3aJydeHHsI JTOJATKOBHX pecypciB. JlaHe MOCHi/KEHHS CBIMYUTH NMPO T€, HIO Ui JTOCATHEHHS
MO3UTHUBHOTO pe3yibTaTy (haHAPa3MHIOBOI MISAIBHOCTI MPOEKTY Ha COLIAIbHO-BIANOBIAAIBHOMY
M1JIPUEMCTBI HEOOX1THO MPOBECTH MOTYKHY MAPKETUHIOBY KaMIaHIIO, @ TAKOXK 3arajioM peTesIbHO
CIUIAHOBaHy, OpraHi3allifHO BIOPSJAKOBaHY, IOETamHy poOOTy, y TMpoleci $KOi BaXIJIUBO
OOTPYHTYBATH aKTyaJIbHICTh, YHIKAJIBHICTG 1 IIHHICTH peajizallii came 3amponoHOBaHOI MPOTO3UIIIi,
OTPUMAaBIIM HATOMICTh 33JI0BOJIEHHS MOTPed 1HBECTOPIB (MELEHAaTIB, JOHOPIB, CHOHCOPIB, 1HIII) 1
HaJIaroJUTH TUTIIHY CHIBIIPAII0 3 HUMU Ha MailOyTHE. Ha OCHOBI OCTaHHIX JOCII/DKEHD Ta MyOTiKaIlii
BH3HAYEHO TNPOOJIEeMATUKy MO0 OUIBIIOCTI COMiaTbHO-BiANOBIANBHAX IMIAMPUEMCTB KpaiHW, SKi HE
BUKOPHUCTOBYIOTh IHCTPYMEHT MapKETUHTOBOI TIOJIITHKH, CTPATETi1 JUIS POCYBaHHS BIIACHUX IMPOEKTIB, a OTKE
HE peaizyroTh (aHapai3uHroBHI TTOTEHITIAN B IOBHOMY 00CSI3i.

KawuoBi ciaoBa: ¢danapaii3inr, MapKeTHHIOBa CTpaTerisi, MapKeTUHTOBUH MOTEHIall,
KOMEPLIMHMI MPOEKT, COLIaTbHO-BIIMOBIAaIbHE MIANPUEMCTBO, THBECTOP.

1. Beryn

B cydacHomy CBITI TeXHOJOriH, iHHOBaLil, 1H(opMalii oJHIEO 3 HailleQeKTUBHIMMX (GopM
3aJy4eHHs PeCypCiB JUIsl isUTbHOCTI Oy/Ib-SIKHX MIAMPUEMCTB € daHapai3unr. CTBOPEHHS yMOB JUIs
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BIIPOBA/KEHHS (aHIpal3MHTOBOI MAISJIBHOCTI B peaii3allii BIACHOTO MPOEKTY Ha COLIAIbHO-
BI/IMOBITAJIHOMY TIIMPUEMCTBI SIBISETHCS MPOSBOM 30BHIIIHBOT MIATPUMKHA 4Yepe3 PO3B’SI3aHHS
MEBHUX MAapKETHHTOBUX 3aBAaHb, AKI MOBHHHI BIUIMHYTH Ha JyMKY MalOyTHIX NPUXUIbHUKIB-
1HBECTOPIB ISl 3aTyYCHHS K HaHO1IbIIOT KITBKOCTI PECYPCiB MePEBaKHO KOMEPIIHHOTO 3HAUCHHSI.
Came TOMy muTaHHS (haHIPAW3UHIOBOI IISUTBHOCTI B YHPAaBIiHHI MAapKETHHTOBHM ITOTEHIIATIOM
MIIIMPUEMCTBA € aKTyaJlbHUM Y Tepioa TpaHchopMaiiiHUX KOJIMBaHb 1 HECTAOUTHPHOCTI PUHKY B
VYkpaini mig vac BiiiHu. Haifwacrime danapaii3uHroBa AisjabHICTD MpUTAMaHHA HEKOMEPIIHHUM
(6nmaroiifHUM) TIANTPUEMCTBAM, TIPOTE BOHA aKTHBHO MOYKE BUKOPHUCTOBYBATHUCS 1 HA KOMEPIIHHUX
MIIPUEMCTBAX, aJie IEPEBAKHO Yepe3 MPU3MY iX aKTUBHOI COI[IaJIBHOT MO3UIIIT 1 BIAMIOBIJATBHOCTI
B peasi3allii BJTacCHOTo 0i3HEC MPOEKTY.

2. O0'exT i mpeaMeT TOCTiTKEHHSI

O06’€eKTOM OCITIKEHHS SBIAE€ThCS (DaHIpai3MHTOBA AISUTHHICTh B peai3allii BJIACHOTO IIPOEKTY
Ha COLIAJBHO-BIAMOBIATBHOMY MIAMPUEMCTBI, B SIKiii TOJOBHUMH Cy0’ €KTaMH BUCTYHAIOTh Pi3HI
KaTeropii JOHOPIB, IHBECTOPIB, MPUBATHUX 0Ci0, Kopropallii Ta 613HeC-CTPYKTYPH.

[IpenqmeTroM HOCHTIKEHHSI SIBISETHCS BUSBICHHA 1 €()EKTHBHE YIPABIiHHSI MapKETHHTOBUM
MOTEHI[IAJIOM T AMTPUEMCTBA, SIK BAXJIMBUM €JIEMEHTOM IOIIYKY 3aTy4eHHS PECypCiB JUIsl AisSUTbHOCTI
COIIQJIbHO-B1/IMOBI TAIBHUX T ATIPHEMCTB.

3. Mera Ta 3aaa4i 10CJTiKeHH

MeToro  JTOCHIJIKCHHS  SIBJISIETHCS  IMIABUIICHHS ©()EeKTHBHOCTI MAapKETHHTOBHX 3YCHJIb
I ITPUEMCTBA JJIs 30UIBIICHHS KiJIbKOCTI HaIaHHHS HOMY JOTIOMOTH, SIK Y BUTJIS1 HATaHHS KOIITIB
Ha peali3aiilo BIACHOTO TPOEKTY, TaK 1 IHIMMX I[iHHOCTEH. [l MOCATHEHHS 3aJaHOi METH,
MIIIMPUEMCTBA TTOTPEOYIOTh PO3POOKH SIKICHOI MAapKETHHIOBOI CTparterii NMpOCYBaHHS BJIACHHUX
MPOEKTIB. YCIHIIIHE BUKOHAHHS IHOTO 3aBJAaHHS BIUIMHE HAa SIKICTh MAapKETUHTOBOI TOJITHKH
I ITPUEMCTBA B IIIJIOMY 1 IIIBUINUTH (haHIpaN3UHTOBI 300pH 30KpeMa, a TAKOXK 301UIBIIUTH KUTBKICTh
JIOTIOMOTH Ha IPOCYBaHHSI BIACHOTO IPOEKTY, @ OTKE€ HAOJU3UTh KOMEPLIHHI MPOOIeMHU J0 IXHBOT'O
BUPILLIEHHS 1 33JIOBUILHUTB COLlIAIbHI NOTPEOH BiJl BeIeHHS Oi3HECY.

4. Anani3 aiteparypu

[TuTaHHSAM ympaBlliHHA MapKETHMHTOBUM IMOTEHIIaOM Ui 3ajdy4YeHHsS 30BHIIIHIX PECypcCiB Y
dbopmati GpaHapaii3uHTy Ta JOCIIHKEHHIO €TaIiB MIPOBEACHHS (haHIPaN3NHTOBOI TISUTBHOCTI Y CBOIX
poboTax AOCHIKYyBaIM BITUM3HSHI Ta 3apyOikHi BueHi: AnnpeeB A. [15], Kyuepenocos B. [10],
Typuentok M. [5], Ahert T. [11], Loue S. [13], Allen D. [14] Ta ixmi.

5. MeToau gocaiaKeHb

3a JI0MIOMOTOI0 3araJiIbHOHAYKOBUX METOJIB aHali3y, aHAJIOTIl Ta CHCTEMHOIO aHalizy Oyio
BU3HA4YEHO, 110 Ul MPOCYBAaHHS BJIACHOTO MPOEKTY NOTpedye 3HAYHUX KIIAAEHb 1 MiANPHEMCTBO
yepe3 1€ 3aBXJM IparHe J0 MaKCHMajbHO 3allyd€HHs IHBECTOPIB, JIOHOPIB, MPOTE iX MOIIYK
CKIagHUi 1 moTpeOye epeKTMBHOTO BHUKOPUCTAHHS BCIX IHCTPYMEHTIB MAapKETHHIY 1 pO3poOKy
MEBHOI cTpaTerii, OCKUIbKM e()EeKTHUBHHI MapKeTHHI € 3alopyKol CTaOUIbHOIO NpUOYTKY
nianpueMcTBa. s JOCATHEHHS Ii€i METH MiJNPUEMCTBA MalOTh MEPEHTH A0 CTPATEriyHOTro
IJIaHYBaHHS BJIACHOI €()eKTUBHOI MapKETHHIOBOI JiSIIbHOCTI.

[Topanemn nociiykeHHsT MalOTh OYTH HarpaBlieHI Ha JOCSATHEHHS IMO3UTHBHOTO pPE3yJIbTaTy
(banapali3UHroBOi JISUIBHOCTI TPOEKTY Ha COLIAJbHO-BIAMNOBIJAIBHOMY MIJIPUEMCTBI 4Yepe3
MOTYKHY MapKETUHTOBY KaMIIaHiIO
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6. Pe3y1bTaTH 10CTiIKEHb

@anppaiizunr (penapaiizinr, Qanapeisinr, fundraising) — npoiec 3anydeHHs 30BHIIIHIX,
CTOPOHHIX [IJIi KOMIaHii pecypciB, HEOOXITHMX I peaizaiii Oyap-skoi 3amadi, BUKOHAHHS
poeKTy abo 3 MeTor JisuibHOCTI B miiomy. [lonsarts gangpaiizunry 3’sswiocs B CLIA 1 nanwmii
TEPMiH MOXOIUTh BiJ aHrmikicekux ciaiB (fund — xomrTu, ¢inaHcyBaHHS, raiSe — 3HaXOMKEHHS, 30ip).
@danapaii3uHT, B IUPOKOMY CEHCI, SBIII€ COOOI0 METOAMKY MOIIYKY JDKepen (iHaHCYBaHHS Ta
pecypciB IS 3a0e3MeueHHs TisIbHOCTI mianpueMctsa. Ilin pecypcamu B GaHApE3iHTY MA€EThCS Ha
yBa3i MarepianbHi a00 HE MaTepialibHi pecypcH, Taki, HalpHUKIAA, SK JIOACHKI, iH(OpMariiiHi,
(biHaHCOBI, FOPUAMYHI, MAPKETUHTOBI 1 10 [1].

[TepeBakHO 3a OMOMOTOI0 (haHIPAM3HHTY 3AIyYalOTHCS MOXKEPTBYBAaHHA Ta TPAHTH Ha
(hiHaHCYBaHHS MISUTBHOCTI COIiabHO-OPIEHTOBAHUX HEKOMEPIINHUX ycTaHOB. OmHaK CydacHHM
PO3BUTOK E€KOHOMIKH Ta BHMOTH, IIO BHCYBAIOTHCS J0 KOMEPUIMHUX MHIiANPHEMCTB, 3MYIIYIOTbH
cy0’€KTIB TOCIOAAPIOBAHHS 3aMHUCIIOBATHCh PO COIialbHY BIAMOBITAIBHICTh Ta 3MIHCHIOBATH
COLIIAIbHO-CIIPSIMOBAHI MPOTpaMu, camMe ToMy (aHAPEH3MHT MOXKHA TaKOX BIIHECTH 10 OAHUX i3
METO/IiB BUKOHAHHS 000B’S3KiB 3 COIIIAJIBHOI BIIMOBITAJIbHOCTI 1 KOMEPIIHHUX TiAIPHEMCTB.

Jis KOMepUiiHUX MiIPUEMCTB OCOOJIMBO CKJIaJHO 3HAWTH BIACHI KOINTH JJIsi BUKOHAHHS
PI3HOMAHITHUX COIIAJbHO-BIAMOBITATBHUX IMPOTrpaM, TOMY B IPOIECi BUKOHAHHS COIIAJIBHUX
(byHKIIH JOIUTBHO 3alTy4eHHS KOIITIB BiJl CTOPOHHIX OpraHizamniid abo nmpuBaTHuX 0cil.

B mpakTuii ¢panapaid3uHry po3pi3HAIOTh HACTYITHI MOXKITMBI JDKEepelia 3aIydeHHs KOIITIB:
MiPUEMCTBA (FOPUIUIHI OCOOH);
npuBaTHI ocobu (¢izuuHi ocodn);

I'PAHTOBI OpraHi3aiii;
JepxaBHi HOHJIH.

[TepemideHi cy0’eKTH MOXKYTh KiIacu(iKyBaTHCh SIK: IHBECTOPH, OpraHi3allii 3 HaJlaHHS I'PAHTIB,
JIOHOPH, MeIeHaTH, (DiIHAHCOBI CIIOHCOPH, CIIOHCOPH Ha yMmMoBax Oaprtepy. Bci BoHM MaioTh CBiid
BIUIMB Ha ITiIIPHEMCTBO i pi3HI YMOBH CBOIX 000BS3KIB y CTPYKTYypi (haHapaiisunry [2].

[TpenmeTom daHapali3MHTY HE 3aBXKIM BUCTYIAIOThH TUTLKH KOIIITH 1 iX €KBIBAJICHTH, aJic¢ i MEBHI
MarepianbHi [IHHOCTI, OCHOBHI (DOHIU: OOJaJHAHHS, TOBAPH, TPAHCIOPT, CKIaAH (MPUMIIICHHS),
TEeXHIKA Ta iH.

Ha puHKy noctiiiHO Bi/10yBarOThCs TpaHC(POpMALIiiiHI IPOLECH, sIKi CIIOHYKAIOTh MiANPUEMCTBA
MIATPUMYBATH BJIaCHI COLI1aIbHO-BIANOBIJAJIbHI TPOEKTH Yepe3 Pi3H1 MOTHUBALIIMHI CKJIJOBI:
KoMepIIiitHa
PEKpyTHHTOBa
KOPIOPaTUBHO-COIliabHA BiAMOBIIATbHICTD
MapKeTHUHroBa abo iMijkeBa (KJII0UOBa METa TaKOro MOTUBY - BHOYAYBAaTH MO3UTUBHMM IMIIK
MiAMPUEMCTBA PI3HUMH METOTaMH).

ATyalbHI 1 Cy4acH1 TEHJEHIIII cepell CIIO’KMBaviB KyIyBaTH caMe€ B COL[1albHO-OPIEHTOBAHOTO
0i3Hecy, came TOMY MiATPUMKa IMOJIN Ta MPOEKTIB AACTh MOXKIUBICTH IMiJIPUEMCTBAM BHCBITIUTH
CBii OpeHa, MIJCWINTH IMIIK, OTPUMATH JJ0JIaTKOBY peKjIamy.

Takox 1eff MOTHB MalOTh 1 CTapTalH, SIKUM MOTPIOHO MPE3EHTYBAaTH CBOIO CIpaBy, MOKAa3aTH,
XTO BOHHM Taki, YAM 3aiiMalOThCSl 1 B 4OMY MOJSrae ix yHIKaidbHICTH. [liampuemcTBaMm 3 TakuM
MOTHUBOM OyJIyTh IIKaBi: COLIaJIbHO-3HAUYMMI MPOEKTH; IMPOKA peKIaMa OpeH ly, BIaCHUN JIOTOTHII
Ha npoaykuii; 3raaku y 3MI ta oco0auBo corialbHUX Mepexax; Mpe3eHTallisi OpeHay TapreToBaHii
ayauropii [3].

®daHapaif3uHT MOBUHEH 31MCHIOBATHCS BHUKIIOYHO 32 YITKOK CTpATETi€ro, sika mepemdadae
BUKOHAHHS HACTYIHUX KPOKIB:

1) bopmyBaHHS Oi3HEC-TIIIaHY BJIACHOTO 1HBECTULIIHHOTO MPOEKTY;

2) hopMyBaHHS IHBECTOPCHKOT TPOMO3UIIIT;

3) BH3HAYCHHS TApPreTOBAHOI ayaWUTOPil MPOEKTY ISl BH3HAYCHHS PALY NOTEHIIIHHUX
1HBECTOPIB;
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4) 3a0e3redeHHs] OTPUMAaHHS 3a/I0BOJICHHS Bl JOTOBOPIB 3 HAJAHHS KOIITIB 00 1HIIWX BUTI HA
peaizallio ComiaabHO-BIAMOBIIAILHUX TPOTPaM BCIX CTOPIH, IKMX 3aI[IKaBUB TPEKT;

5) 3a0e3medeHHs1 TOBrOCTPOKOBOTO CHIBPOOITHUIITBA MICHSA JOCSITHEHHS METH Ta BUKOHAHHS
IIPOEKTY.

TakuM 4MHOM, IHBECTHIIHA AISIIBHICTD COLIATBHO-OPIEHTOBAHOTO TMiAMPHUEMCTBA MOBHHHA
3a0e3neyyBaT HE TUIBKM OTPUMAHHS IMIAMPUEMIIEM HPUOYTKY, a OOOB’S3KOBO  BHKOHYBAaTH
COL[IAJIbHO 3HAYyIIl OMIii 32 YMOBaMH BHKOPHCTAHHS 3aJlydYeHHMX KOIITIB, 3aBISKH AKTUBHOMY
3aCTOCYBaHHIO (haHapaisunry [2].

[TocriitHe yIOCKOHAJIEHHS! MAapKETUHTOBOTO (haHApai3HHTY Ha MiANPHEMCTBI € HEBiJ €MHOIO
YAaCTUHOIO CyYacCHOI'O YINpPaBJIiHHSA K KOMEPLIHOHOTO Tak 1 He KoMepLiiiHoro mpoekty. Came 3ais
e(EeKTUBHOTO 3aJIy4€HHS KOUITIB HAa PO3pPOOKY BIACHUX MPOEKTIB MIANPHEMCTBA BUKOPHCTOBYIOThH
MapKETUHI OBl METOIM IIPOCyBaHHs. EKcriepTu KJIaCHYHOI0 MapKETUHTY BU3HAYalOTh IIPOCYBaHHS SIK
“Oynp-sika (QopMa TOBIJOMJICHHS, IO BUKOPUCTOBYETHCS MIAMPUEMCTBOM s iH(opMmarii,
NIEPEKOHYBaHHS YM HarajJyBaHHs CIOXHMBayaM IpO CBOi TOBapH, 00pa3H, 11€i, I'POMAJICHKY
JISUTBHICTH Y BIUTUB Ha CyciibeTBo” [4,5].

[Tpu po3pobiii cTparterii mpocyBaHHs Ta BUOOPI IIUIBOBOT ay JUTOPii BApTO 3BEPTATH yBary Ha
BOXJIMBUI eTan po3poOKH CTpaTerii MPOCYBaHHS BIACHOTO MPOEKTY - BU3HAUEHHSI TAPTETOBAHUX
KaHaJiB MPOCYBAaHHS, 1[0 MOKYTh 3a0€3MEUUTH HANOUIBITY KUTBKICTh MJIATOCIIPOMOKHOT ayAUTOPIiT
1 TOTEHIIHHUX 1HBECTOPIB.

Jlo 3amycKy MapKeTHMHIOBOi CKJIaJI0BOi MPOEKTY TaKOX HEOOXI1JHO CTBOPUTH CUCTEMY OLIIHKU
e(EeKTUBHOCTI MAapKETUHTY [UIA ICHYIOUMX Ta TOTCHLIHHUX I1HBECTOpIB, sKa SBISETHCS
HaW3aTPaTHINIO YacTUHOlI, MPOTe HalleeKTUBHIIIOW MAJIs 3allydeHHS OJAaTKOBUX PECYpCiB 1
CKJIQIA€ThCS 3 HACTYNHUX erariB [4,6] :

a) BuOip CRM cucremu a1t 00’ € qHaHHS PI3HKUX JHKEpen s iHpopMallii TaHUX PO BHECKH;

B pesynbrari craTHCTHYHUX OOCTEXEHb, POBEICHNX B KpaiHaX 3 PO3BHHEHOI0 €KOHOMIKOIO,
BUSBIICHO, 1110 B3a€MOJIiS 31 3HAUHUM YUCIOM icHYI04HX (10 50%) KiieHTiB O0ararbox KOMMIaHiil He
MPUHOCUTH JOCTaTHBOTO MPHOYTKY depe3 HeeeKTHBHY B3aeMOJi0 3 HUMHU. He3amoBoieHiCTh
KIII€HTIB € MPUYMHOIO YaCTUX 3MiH MMOCTaYaIbHHUKIB. 3MEHIIECHHS KJIIEHTIB CUJILHO IMO3HAYA€ThCA Ha
IMIJDKI KOMITaH1i, OCKUIbKM HE3a/I0BOJIEH] SIKICTIO 0OCIYrOBYBAaHHS KIJIIEHTH THPaKyIOTh BIJOMOCTI
PO CBilf HEraTUBHUM JJOCBIJ] ICTOTHO LIMPIIE, HIK 3370BOJIEH] - TO3UTUBHOIO B3aEMOIIEIO.

Tomy myia OaraTbox KOMIaHii KIOYOBUM (PAKTOPOM KUTTE3JATHOCTI € CTAJICTh, JOSAIBHICTD
KJIIIEHTCHKOT 0a3u. Y TOH ke 4ac OCHOBHOIO METOI MapKETHMHIOBUX 3YCHJIb OUTBIIOCTI MIANPHUEMCTB
1 oprasizamiii, 3aliHATUX B PI3HUX cdepax AISUIBHOCTI, 3aJIMIIAETHCS 3aTy4YEHHS KIIEHTIB, IO
peai3oBy€eThCsl depe3 BHMCOKO-3aTpaTHI MapKeTHHIroBi mporpaMu. lle Bumarae mneperysny
MapKETHUHIOBOI MOJITHKY 1 1i HepeopieHTallll Ha NepLIIoYeproBe BUPIIIECHHS 3aBAaHb MiJBUILEHHS
JIOSATIBHOCTI KITIEHTIB.

EdexTruBHE ynpaBiaiHHS B3a€MOBIAHOCMHAMU 3 KJIIEHTAaMU BUMarae 1HIUBIAYaJbHOTO IMIIXOMY
710 KO>KHOT'O KIIIEHTA, aHaJIi3y B3a€EMUH 3 HUMU 3 METOIO BUSIBJICHHS HalOLIbII epcreKTuBHUX. s
[OTO HEOOXI1AHO 30HMpaTH 1 00poOIATH BeNUKl 00ciIru iHpopMalii 3 1CTOpli B3a€EMUH 3 KOKHUM
KIIIEHTOM.

Jns BupimeHHS TUX 3aBHaHb 1 Oyna akTuBHO posBuHeHa Konmeriiss CRM (Customer
Relationship Management - Vmpasninas B3aemoigHocunamu 3 Kiientamu), sika mepeabadae
BUKOPHUCTAHHS MEPEIOBUX YIPABIIHCHKUX 1 IHHOPMaLIHHUX TEXHOJOTIHN 7151 ONTUMI3allli B3a€EMUH 3
KitieHTamu [7]

0) BIZACTeXXCHHS 1 aHaji3 JaHWX 32 YacOM JUIsi HAOYHOTO PO3YyMIHHS BIUTMBY PEKJIAMHOTO
010/KEeTy Ta MApKETHHIOBHX 3yCHJIb Ha (paHIpEN3HHT;

Bropker Ha pexiiaMy — Iie Ta cyMma, Ky Balla KOMITaHisi MOXXE€ BHUTPATHTH I TPOCYBaHHS
CBOiX MoCIyr abo MPOAYKTIB 3a MeBHUil Mepio yacy. Ii po3Mip 3amexuTh Bin 6araThbox (akTopis,
30KpemMa BiJ TOTO, sIKI 3aBAaHHS ¥ ITUTI BH CTaBUTE Mija 4yac pekyiamHoi kammasii. [1[06 3amyuntn
KJIIEHTIB, MOXXHAa BHUKOPHUCTOBYBaTH Hailpi3HOMaHITHIII crnocoOu. IIpaBuibHO po3paxoBaHUit
peKIIaMHHUE OIOKET J0MOMOXKeE B ibomy [4,6].
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Cepen Benn4e3HOI KITBKOCTI BHJIIB «3asBUTH» PO CBiM MPEKT, CHOTOIHI KOMITaHii HaifuacTime
0o0uparoTh iHTEpHET-pekaaMy Ta incrpymentu digital-marketing. Toxi sik iHTepHET-MapKETHHT Mae
Ha yBa3i BHMKOPHCTaHHS TUIBKM BCECBITHHOI MABYTHHHU Ta il MOKJIMBOCTEH, APYTHil HANpPsIMOK
JIOTIOMArae mpocyBaTH TOBApH a00 MOCIIYTH 3a JIOMTOMOTOI0 Pi3HUX U(PPOBUX TEXHOJIOTIH 1 raKEeTiB
(POS-tepminanu, «po3yMHI» IPUCTPOI).

digital-marketing 3axitoe pi3Hi KaHAJIN PEKJIAMH:

e internet — BUKOPHCTOBYIOTHCS Oyb-sIKi MPUCTPOI 3 BUXOAOM B Mepexy (cmaprdonu, [1K,
HOYTOYKH, IUIaHILIETH), B paMKaX IPOCYBaHHsS 3aCTOCOBYIOTbCA TaKli IHCTPYMEHTH, K OaHepHa,
KOHTEKCTHA 1 moIrykoBa pekiama, SEO-ontumizanis caity, comiaabHi MEpexi;

e TV — CTBOPIOIOTHCA KOPOTKI PEKJIaMHI POJHMKH, SIKI TPAaHCIIOKTHCSA Mia dYac Tay3
Ha nU(POBUX KaHANAX;

o Local line — BukopHCTaHHS KOPIIOPATHBHOI MEPEXKi IIEBHOIO PallOHy MicTa, OYAMHKY, 1100
MOLIUPUTH PEKJIaMy 3 reorpagiqHor0 MPUB’I3KOI0;

e mobile — poscunka SMS-MOBiOMIIEHs PEKJIAMHOTO XapakKTepy I10 KIIEHTChKil 0Oasi,
a Tako)k WOW-I3BIHKY 3 YHIKQJIbHUMH IPOMO3HUIIISIMH KITI€EHTAM;

e SMM — nomomarae 3amycTUTH «BIpYCHY» peKiiaMy, OMyOIiKyBaTH «HE3aJeKHI» JYMKH,
0OrOBOpEHHS 1 CTBOPIOBATH TeMaTH4Hi rpynu [8].

B) pO3paxyHOK moka3zHuka LTV - )KUTT€BOT LIHHOCTI KIII€HTA, AJI OLIHKH JOBrOTEPMiHOBOTO
BIUIMBY Ha MOBEIIHKY iHBecTOpa [4,6]

LTV (Life Time Value - 3HadeHHs KUTTsI) - 1€ MPUOYTOK, SIKMI KOPUCTYBa4 MPHUHOCUTH BaM
IPOTIArOM yChOTO Yacy poOOTH 3 HUM. MapKeTUHI KPYTHTbCS HABKOJIO LIbOTO IOKA3HUKA, MPAIIOe
Ha/I 3Iy4EeHHSIM Ta YTPUMAHHSAM KIII€HTIB, 0COOIHMBO SIKIIO MOBA i/ie PO eNEKTPOHHY KOMEPIIIHO.
Lle#t noka3HUK Mae 6araTo iMEH, ajle BOHM MalOTh OJIHY CYTHICTb. BU MokeTe 3HallTU MO3HAYEeHHS
CLV a6o CLTV (BapTicTh KHTTS KIIi€HTA) - 1Ie Te came, aie LTV (3Ha4eHHS ®KUTTS) PO3TIAIAETHCS
3 yctanoBOK, @ CLTV (BapTicTh KUTTS KJII€HTA) B/l OTJIATH KOPUCTYBAUiB.

HeoOxigHo 3abe3meunTy, mo0 BUTPATH HA 3aTy4YCHHS KITI€HTA HE MEPEBHIYBAIH IOXiI Bij
YCbOTO LIUKITY B3a€MO/IIT 3 HUM

[lo#iHo mOOyI0BaHAa MapKETUHTOBA CTpATETisA, IO JIOXiJ NMEPEBUILYE BUTPATH, a KOePIieHT
LTV/CLV e noka3HukoM notouHoro crany. Lle mie He Bce. /laBaiiTe neperisHeMo OCHOBHI IlepeBardy,
SIK1 JTA€ aHAJII3 IIE€T METPUKH.

BusnauenHs HaitOinbI Bignanux kiieHTiB. KimieHTiB 3 HaiiOu1bmuM koedirienToM LTV mMoxHa
Ha3BaTU JOosuTbHUMH. HaifuacTime 1e KI€HTH 3 HaWOUTBIIUM CEpeIHIM YeKOM a0 KIIEHTaMH 3
MEHILIUM YEKOM, ajie sIKi 4acTo poOIsATh MOKYNKH Ta MPUHOCATH BaM Oinblie npuOyTky. HeobxigHo
3BEpHYTH Ha HUX OCOOJIMBY yBary Ta ImpaiffoBaTH HaJl X yTpUMaHHSIM.

OnrtuMizanis BifpaxyBajbHOI poOOTH. MU Bke 0OrOBOPIOBAIM, YOMY BaM MOTPIOHO 3HATU Ta
aHaJI13yBaTH MMOKA3HUKH YyTPUMaHHS KJIIEHTIB, a 3HAYEHHS KJIIEHTA IPOTAroM ycboro xutts (LTV) -
onHa 3 HaiBaxnuBimmx moka3HuKiB. kmo CAC (BapTicTh mpuaOaHHS KIIIEHTIB) BHINE, HIXK
noka3Huk CLTV (BapTicTh JKUTTS KJi€HTA), HEOOXIJHO CKOHLEHTPYBaTHCS Ha 30LIbIIECHHI
TPUBAJIOCTI LIUKITy POOOTH 3 KJII€HTaMHU a00 MOIIYKY O1bII e()eKTUBHUX 3aTy4EHHs KaHAaJIB.

Po3yminHs noBeniHKOBUX (akTopiB. Bu MokeTe HanamTyBaTy CHUIKYBaHHS 3 KJIIEHTOM Ha
CcaiiTi 3aj1e’KHO Bif] po3mipy koedirienta LTV 1 3po3ymiTy, 1110 came NiAITOBXYE HOTOo 110
npuabanss [9].

7. IlepcieKTHBY MOAAJBIIOT0 PO3BUTKY I0CJiIKEHb

Jlane nmocmi/pKeHHsI CBITUUTH TMPO T€, MO0 IS JTOCATHEHHS TIO3UTHBHOTO pE3yNbTaTy
(baHpaii3MHroBO1 AiSJIBHOCTI MPOEKTY Ha COLabHO-BIANOBIJAILHOMY MiJIPUEMCTBI HEOOX1THO
MPOBECTH TIOTY)KHY MAapKEeTHHTOBY KaMIIaHil0, a TaKOXX 3arajioM peTeNbHO CIUIaHOBaHY,
OpraHizallifHO BIOPSJIKOBaHY, MOETamHy poOOTy, Yy TMpoleci fKOi BaXJIMBO OOIPYHTYBaTH
aKTyaJIbHICTh, YHIKAJIBHICTh 1 IIHHICTh peaii3alii came 3alpolloHOBAHOI MPOIO3ULlli, OTPUMaBILIN
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HATOMICTb 3a/I0BOJICHHS MOTpeO iHBECTOpiB (MEIEHATIB, JOHOPIB, CIIOHCOPIB, 1HINI) i HATArOAUTH
IUTiIHY CITIBIPAIO 3 HUMHA Ha MailOyTHE.

8. BucHoBku

OTxe, B X0/l 3aIPOIIOHOBAHOTO JOCHIHKCHHS OyJIO BiI3HAYCHO, IO Ui IPOCYBAHHS MPEKTY
noTpedye 3HAUYHUX KJIAJICHB 1 MiJIPUEMCTBO Yepe3 IIe 3aBK/IU MparHe 10 MaKCUMaIbHO 3aTyYCHHS
1HBECTOPIB, JIOHOPIB, MPOTE iX MOMIYK CKIAAHUN 1 MOTpeOye ePEKTMBHOTO BHKOPHCTAHHS BCIX
IHCTpYMEHTIB MapKeTHHTY 1 pO3pOOKYy NEBHOI CTparterii, OCKUIbKH e()EeKTUBHUI MapKETHHT €
3aMoOpyKOI0 CTAOUIBHOTO MPUOYTKY MIAIPUEMCTBA. J[7151 TOCATHEHHS ITi€T1 METH ITiAMPUEMCTBA MAIOTh
MEPEUTH JI0 CTPATETIYHOTO TIAHYBaHHS BIACHOT €)eKTUBHOT MAPKETUHIOBOI A1SUTBHOCTI.

B pamkax mocmipkeHHs Oyio pO3MVISIHYTO, Yepe3 MpU3My MPAKTUYHOI JISIIBHOCTI, MOXKJIUBI
JDKepela 3aTydeHHs KOIITIB: MiAIpUeMCTBA (FOPUINYHI 0co0H); mpuBaTHI 0coOu ((izudHi 0codm);
IPAHTOBI1 OpTraHi3allii; 1ep>xaBHi HOHIH.

[TpoanaizoBaHO MPOIIEC CTBOPSHHSI CTPATET1l IPOCYBAHHS JJIS IPOEKTIB, KA BKIIOYAE 5 €TaIliB!
dbopmyBaHHsl Oi3HEC-TJIaHY BJIACHOTO I1HBECTUIIIMHOTO TMPOEKTY; (OPMYBaHHS IHBECTOPCHKOL
MIPOIO3UIIii; BU3HAYCHHS TapreTOBAHOI ayJUTOpPIl MPOEKTY IS BU3HAYCHHS PSAAY TOTEHIIHHUX
1HBECTOPIB; 3a0e3MeUeHHs OTPUMAHHS 33JI0BOJICHHSI BiJl IOTOBOPIB 3 HaJaHHS KOIITIB a00 iHIIUX
BUTIJ] Ha pealli3alliio COMialbHO-BIAMOBITAIBHAX TPOTPAM BCiX CTOPIH, SKUX 3aIIKaBUB IPOEKT;
3a0e3MeUeHHS JOBrOCTPOKOBOTO CIIBPOOITHUIITBA MICIIS JOCSTHEHHSI METH Ta BUKOHAHHS TIPOEKTY.

BusnaueHo, 1o 10 3ammycKy MapKETHHTOBOI CKIIAIOBOI IMPOEKTY TAKOXK HEOOXITHO CTBOPUTH
CUCTEMY OLIHKM €(QEeKTUBHOCTI MapKETHHTY MJs ICHYIOUMX Ta MOTEHUIWHUX I1HBECTOPIB, fKa
SIBJIIETHCS HAW3aTPATHINIOW YAacTHHOI, MPOTE€ HaWSPEKTHUBHIMIOK IS 3aIyYCHHS JOJATKOBUX
pecypciB, fika CKJIagaeTbes 3 HacTynHux eramiB: BuOip CRM cucremu ans o6’eqHaHHS pi3HUX
JpKepert i iHdopMalii JaHUX PO BHECKH; BIICTEXKEHHS 1 aHAJI3 JaHUX 33 4acOM JIJIi HAOYHOTO
PO3YMiHHS BILUTUBY PEKJIAMHOTO OFOJIKETY Ta MAPKETUHIOBHX 3yCHJIb Ha (haHIIPEU3HHT; pO3PaXyHOK
noka3Huka LTV - KHUTTEBOI IIIHHOCTI KITi€HTA, JJIS OIIIHKH JOBIOTEPMiHOBOTO BILUTUBY HA MOBEAIHKY
iHBecTOpa
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Abstract: the article provides an interpretation of the concept of "fundraising” (fundraising,
fundraising, fundraising) - the process of attracting external, extraneous resources for the company,
necessary for the implementation of any task, project implementation or for the purpose of activity in
general. Fundraising, in a broad sense, is a method of finding sources of funding and resources
(material or non-material resources, such as, for example, human, informational, financial, legal,
marketing, and others; the process of attracting external resources in the form of fundraising is
considered) to ensure the operation of the enterprise , necessary for the implementation of a
commercial project for socially responsible enterprises. The relationship between the effectiveness of
the marketing policy and strategy for promoting the project of a socially responsible enterprise on the
market and its fundraising collection of funds and other material values, which affects the amount of
assistance provided to a specific enterprise, is determined. The process of creating a promotion
strategy for business projects, which includes specific and gradual stages, is analyzed. It was
determined that before launching the marketing component of the project, it is necessary to create a
system for evaluating the effectiveness of marketing for existing and potential investors, which is the
most expensive part, but the most effective for attracting additional resources. This study shows that
in order to achieve a positive result of the fundraising activity of the project at a socially responsible
enterprise, it is necessary to conduct a powerful marketing campaign, as well as, in general, a carefully
planned, organizationally ordered, phased work, in the process of which it is important to justify the
relevance, uniqueness and value of the implementation of the proposed proposals, having instead met
the needs of investors (patrons, donors, sponsors, others) and establish fruitful cooperation with them
for the future. On the basis of the latest researches and publications, the issues related to the majority
of socially responsible enterprises of the country, which do not use the tool of marketing policy,
strategies to promote their own projects, and therefore do not realize their fundraising potential in
full, have been identified.
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